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The Mobile Home Park Investment Study Course 
includes 24 hours’ worth of material that will teach you 
how to BUY, SELL, OPERATE, AND TURNAROUND 

any Mobile Home Park. 
	
  

 Current	
  REIT	
  Stock	
  
Prices	
  as	
  of	
  03/31/12	
  

Equity	
  Lifestyle	
  Properties	
  (ELS)	
  
69.74	
  up	
  1.29	
  
PE	
  Ratio	
  –	
  108.97	
  

UMH	
  Properties	
  Inc.	
  (UMH)	
  
10.96	
  down	
  0.07	
  
PE	
  Ratio	
  –	
  43.84	
  

Sun	
  Communities	
  Inc.	
  (SUI)	
  
43.33	
  up	
  0.19	
  
PE	
  Ratio	
  –	
  -­‐866.60	
  

PO	
  Box	
  457,	
  Cedaredge,	
  CO	
  81413	
  
	
  
www.mobilehomeparkstore.com	
  
www.mhbay.com	
  
www.mobilehomeuniversity.com	
  
	
  
E:	
  mhpsfeedback@gmail.com	
  
P:	
  (800)	
  950-­‐1364	
  
F:	
  (970)	
  856-­‐4883	
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QUIP 

Benjamin Franklin once said “it’s not the cost of the 
fireplace, but the cost to keep it in wood”. What he 
meant is that the long-term operating cost is more 
important than the up-front cost. This relates to park 
amenities. While we are not big on amenities, some 
cost a whole lot more to “keep in wood” than others. 
For example, a gated entry to a park is not just $25,000. 
It’s the on-going cost to repair the gate when it break 
down, or when a car hits it – which will run far more 
than $25,000 over time. And a playground is not just a 
swing-set and a slide, it’s the cost to paint those, 
replace the chains on the swing, get the weeds out of 
the fall zone, repair vandalism, etc. What’s the only 
amenity that actually pays for itself, in our opinion? A 
really good entry sign, some white vinyl fencing and 
some landscaping that does not require watering or 
maintenance, like a native tree. Those increase the 
value of the park, the first impression with tenants, and 
don’t need any major on-going repair and maintenance. 

 

 

 

Top              Places To Find A Mobile Home To Buy To Fill A 
Lot In Your Community 

 
1. In	
  your	
  own	
  park.	
  Never	
  overlook	
  the	
  cost	
  savings	
  of	
  retention	
  of	
  your	
  existing	
  

homes.	
  If	
  there	
  is	
  a	
  home	
  selling	
  for	
  a	
  low	
  price,	
  that	
  somebody	
  else	
  might	
  buy	
  
to	
  pull	
  out,	
  you	
  should	
  buy	
  it.	
  It	
  will	
  cost	
  you	
  $5,000	
  in	
  moving	
  and	
  set-­‐up	
  costs	
  
alone	
  to	
  replace	
  that	
  $2,000	
  unit.	
  

	
  
2. In	
  somebody	
  else’s	
  park	
  (but	
  nobody	
  real	
  close	
  to	
  you).	
  Raiding	
  nearby	
  parks	
  is	
  

a	
  bad	
  idea,	
  as	
  it	
  will	
  only	
  result	
  in	
  the	
  park	
  owner	
  returning	
  the	
  favor.	
  However,	
  
a	
   mobile	
   home	
   in	
   a	
   different,	
   regional	
   market	
   normally	
   won’t	
   result	
   in	
  
retaliation,	
  and	
  sometimes	
  you	
  can	
   find	
  great	
  deals	
   in	
   those	
  same	
  homes	
  that	
  
the	
  park	
  owner	
  should	
  have	
  bought	
  themselves.	
  

	
  
3. Repo	
  lists.	
  All	
  of	
  the	
  major	
  mobile	
  home	
  lenders	
  have	
  these,	
  and	
  there	
  can	
  be	
  

some	
  real	
  bargains	
  if	
  you’re	
  a	
  good	
  shopper.	
  Of	
  course,	
  the	
  average	
  pricing	
  is	
  up	
  
from	
  a	
  few	
  years	
  ago,	
  so	
  don’t	
  expect	
  to	
  “steal”	
  anything.	
  

	
  
4. The	
  internet,	
  such	
  as	
  www.mhbay.com.	
  You	
  can	
  sometimes	
  find	
  just	
  the	
  right	
  

used	
  home	
  on-­‐line.	
  
	
  

5. Dealer’s	
   lots.	
   Some	
  mobile	
  home	
  dealers	
   take	
   “trade-­‐in”	
  mobile	
  homes	
  when	
  
they	
   sell	
   new	
   ones,	
   and	
   they	
   really	
   don’t	
   know	
  what	
   to	
   do	
   with	
   them.	
   Their	
  
marketing	
  is	
  set	
  up	
  for	
  new	
  homes,	
  not	
  used,	
  so	
  they	
  typically	
  languish	
  in	
  their	
  
parking	
  lot.	
  

	
  
6. Mobile	
  home	
  brokers.	
  These	
  are	
  folks	
  that	
  by	
  used	
  homes	
  for	
  the	
  sole	
  purpose	
  

of	
  re-­‐selling	
  them.	
  The	
  best	
  part	
  is	
  that	
  they	
  are	
  normally	
  already	
  on	
  wheels	
  and	
  
freshly	
  transported,	
  so	
  you	
  know	
  they	
  can	
  be	
  moved.	
  

	
  
7. Lonnie	
  dealers.	
  It’s	
  a	
  whole	
  lot	
  easier	
  to	
  let	
  a	
  Lonnie	
  dealer	
  find	
  the	
  home	
  and	
  

bring	
  it	
  in.	
  For	
  more	
  resources	
  on	
  where	
  to	
  find	
  Lonnie	
  dealers	
  and	
  how	
  to	
  work	
  
with	
  them,	
  go	
  to	
  www.mobilehomer.com.	
  

	
  
8. Property	
   tax	
   sales.	
   You’d	
   be	
   shocked	
   on	
   the	
   low	
   turn-­‐out	
   at	
   mobile	
   home	
  

property	
  tax	
  sales.	
  We	
  were	
  at	
  one	
  in	
  Springfield,	
  Illinois	
  last	
  year,	
  and	
  we	
  were	
  
the	
   only	
   bidder	
   there.	
   We	
   were	
   only	
   there	
   to	
   buy	
   a	
   certain	
   home	
   that	
   was	
  
already	
  in	
  our	
  park.	
  There	
  were	
  15	
  home	
  auctioned,	
  and	
  we	
  were	
  the	
  only	
  one	
  
that	
   even	
   gave	
   a	
   bid.	
   The	
   minimum	
   opening	
   bid	
   was	
   only	
   $600.	
   Pretty	
  
interesting,	
  huh?	
  

	
  
9. Factories	
   building	
   new	
  mobile	
   homes.	
   You	
   can	
   buy	
   factory-­‐direct	
   these	
   days	
  

from	
  Fleetwood,	
  Clayton	
  and	
  Legacy.	
  You	
  can	
  get	
  decent	
  homes	
  from	
  the	
  $20’s.	
  
New	
  homes	
  don’t	
  require	
  any	
  renovation,	
  and	
  customers	
  like	
  them	
  better.	
  	
  

	
  
10. RVs.	
   Don’t	
   overlook	
   filling	
   vacant	
   lots	
  with	
   long-­‐term	
  RVs	
   if	
   1)	
   the	
   demand	
   is	
  

there	
  and	
  2)	
  the	
  city	
  will	
  allow	
  it.	
  Many	
  people	
  are	
  choosing	
  to	
  retire	
   into	
  RVs	
  
and,	
  with	
  $4	
  gas,	
  they’re	
  not	
  moving	
  around	
  much.	
  A	
  long-­‐term	
  RV	
  is	
  the	
  next	
  
best	
  thing	
  to	
  a	
  mobile	
  home.	
  

 

 
A MOBILE HOME PARK STORY 

 
One of our favorite eviction stories was the 
tenant who had a split personality. Half the 
time, she was an army reservist and computer 
programmer named Maria. But the other half 
of the time she was Lucius Pellegrinus, a 
Roman warrior. After a period of unpaid rent, 
we filed an eviction on Maria and on the given 
date and time, she showed up in court in a 
white toga, rope belt and sandals. It was not 
Maria that day, it was Lucius. You can imagine 
the hilarity in the court when the judge had 
Lucius come before the judge, which he did so 
speaking in flowing roman dialect. Even though 
Lucius would only admit to being a friend of 
Maria, he promised to advise her of the 
eviction proceedings. Sadly, on the day of 
vacating the mobile home, it was only Maria 
wandering off. We had fully expected Lucius 
to leave on a chariot. 
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